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Selling Your Home During The Holidays 

- Is It O.K. To Decorate? 
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December 2009 

Contrary to popular belief, the holiday season is an excellent time to sell your home. There aren't as many 

homes on the market so that means less competition. Most buyers don't like to move during the holidays, so the 

sellers who are out viewing homes are serious. Many buyers set deadlines for their move. Holiday buyers often 

set a January 1st deadline. 

 

Keeping that in mind, you have to be prepared to take advantage of every buyer's visit. A question that I get 

asked frequently during the holidays is about holiday decorations. Here are 3 simple tips to keep in mind when 

setting up your holiday decorations: 

 

1. Keep it simple - Remember that less is more when staging a home during the holidays (or anytime!) 

Christmas decorations have a special way of becoming clutter. Use a few special pieces instead of your entire 

collection. Use key pieces to accent special places in your home. Draw attention to a fireplace by simple garland 

on the mantle. Don't hide it with your collector set of Disney stockings. (One for Snow White and each of the 

seven dwarfs!) De-clutter and simplify! 

 

2. Keep it small - Big Christmas trees, inflatable Santa's, and giant presents have a way of making big rooms 

look very very small. Save them for next years when you are living in your new home. 

 

3. Keep it tasteful - Christmas lights spelling out "HO HO HO!" across the roof in 6 foot letters may be a 

family tradition started in your childhood, but you should probably leave that sort of thing in storage this year. 

Over the top decorations distract buyers from the task at hand, buying your home. A few small arrangements 

strategically placed in your home will add a tasteful elegance and add to the desirability instead of detracting 

from it. 

 

Still wondering if you've over done it? Ask your agent! We sell alot of homes during every season. We can 

easily guide you through the process while allowing you to enjoy the season. Wouldn't the best present be a nice 

offer? 

  

 



WE WANT TO WAIT UNTIL AFTER THE HOLIDAYSé 

Sometimes having your home on the market during the holidays can be a great advantage!  Do you agree that there are a lot of 
emotions connected with the holidays? And that buying a home is an emotional experience? (smiling & nodding) 

It is true that the market slows down a bit, but what types of buyers do you think are looking during the holidays; serious Buyers 
or Looky-loos? Thatôs right serious buyers, and during the holidays do you feel there would be more homes on the market or 
less homes for buyers to choose from? RIGHT.  After the 1st of the year there will be an enormous amount of homes that will 
come on the market so the competition will be fierce and it may take your home longer to sell.  Let me ask you, if I  found the 

PERFECT BUYER for your home THIS WEEKEND and you could CLOSE sometime in JANUARY OR FEBRUARY (smiling and 
nodding) is that something that would work better for you? 

11 GREAT REASONS TO LIST YOUR HOME DURING THE HOLIDAYS 

1.                   PEOPLE WHO LOOK FOR A HOME DURING THE HOLIDAYS ARE MORE SERIOUS. 

2.                   SERIOUS BUYERS HAVE FEWER HOUSES TO CHOOSE FROM DURING THE HOLIDAYS AND LESS COMPETITION 
MEANS MORE MONEY FOR YOU! 

3.                   SINCE THE SUPPLY OF LILSTINGS WILL DRAMATICALLY INCREASE IN JANUARY, THERE WILL BE LESS DEMAND 
FOR YOUR PARTICLUAR HOME. LESS DEMAND MEANS LESS MONEY FOR YOU! 

4.                   HOUSES SHOW BETTER WHEN DECORTED FOR THE HOLIDAYS. 

5.                   BUYERS ARE MORE EMOTIONAL DURING THE HOLIDAYS SO THEY ARE MORE LIKELY TO PAY YOUR PRICE. 

6.                   BUYERS HAVE MORE TIME TO LOOK FOR A HOME DURING THE HOLIDAYS DURING THE WEEKDAY. 

7.                   SOME PEOPLE MUST BUY BEFORE THE END OF THE YEAR FOR TAX REASONS! 

8.                   JANUARY IS TRADITIONALLY THE MONTH FOR EMPLOYEES TO BEGIN NEW JOBS.  SINCE TRANSFEREES 
CANNOT WAIT UNTIL SPRING TO BUY, YOU MUST BUY BE ON THE MARKET NOW TO CAPTURE THAT MARKET. 

9.                   YOU CAN STILL BE ON THE MARKET BUT YOU HAVE THE OPTION TO RESRICT SHOWINGS ON THOSE 6 OR 7 
DAYS! 

10.                YOU CAN SELL NOW FOR MORE MONEY AND WE WILL PROVIDE FOR A DELAYED CLOSING OR EXTENDED 
OCCUPANCY UNTIL EARLY NEXT YEAR! 

11.               BY SELLING NOW, YOU MAY HAVE AN OPPORTUNITY TO BE A NON-CONTINGENT BUYER DURING THE SPRING, 
WHEN MANY MORE HOMES ARE ON THE MARKET FOR LESS MONEY!  THIS WILL ALLOW YOU TO SELL HIGH AND 
BUY LOW!   

 

 

 

 

 

 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

2009 ALC Committee Members 

__________________________________________________________________ 
 Career Development / Education   Keith Howard     (371-3800) 

 KW Cares                 Russ Upp                                 (234-7305) 

 Financial Planning               Bob Frankenberg                     (523-0771) 

 Core Services     Tammy Bradley                       (324-8617) 

            Growth                                                            Joon Shim                                (376-5988) 

 Social Events                 Neal Ong                                  (505-3105) 

 Technology                 Keith Howard                           (371-3800) 

 Office Beautification     Lara Cox                                  (218-1815) 

            Public Relations                                              Julie ñOò Miller                       (278-8380) 

            Team Meeting                                                 Stephen Hurst                          (355-0818) 
 

 Best Foot Forward 

Award 

 

 
CONGRATULATIONS! 

 

Tracy Medina 

 

Was Last Month's Spirit Award Winner! 

 

Come to this month's team meeting to see 

who will be next! 

 

SURPRISE - It might be you! 

Claire Hiton-Rivera 
Transaction Coordinator 

 
Cell: (702) 541-1244 

crivera_kwlv@yahoo.com 

Remember how hard she was on you with your 
escrow files as a Broker's Assistant? 

 

Well, now she's on your side! 
 

For a small fee you will never again have to 
worry about "something missing" in your file. 

 
Call Claire For Fees and other available services! 

 

Chad is originally from NY/Toronto. He joined 

Keller Williams Realty 9 years ago and was 

Rookie of the Year. He has received the ABR, 

SRS, and e-PRO designations. His favorite past 

time is running marathons and spending time 

with his daughter Simone (8yrs).  

 

Let's Welcome Chad to our Team! 

Meet Our New Team Leader 

 

** Chad Hyams**  
 



̡̉̎̕M̠ happening  in the  Marketplace?  
    

    

 

 
 

 

 

 

 

 

   

 

 

 

 

 

 

       
 

 

 

 

 

                             

 

                         

 

 

TEAM MEETING  

OFFICE BEAUTIFICATION  

Did you see our new wall? Hard to miss, huh? 
Tell us what you think, by e-mail. 

 
Have any ideas, suggestions, questions, comments about how 

the office looks? 
E-mail Lara: Lara@teamheidel.com 

 

 

CORE SERVICES 

TECHOLOGY  

Do you love working with computers? 
Do you get satisfaction from helping others with their computer issues? 

 
WE NEED YOU! 

 
We are looking for a "techie" to help fellow agents with their computer needs! 

 
 

 

 
 

KW CARES 

Cares 

KW Cares Holiday Auction! 
 

Wow, Thanks to all who donated items and/or bid on items. 

We raised a total of $3,948. 
 

 

I have a vendor that would love to get their 

 foot in the door! 

 
If you've had great service from a vendor  

(Real Estate Related Only) 

Give us their contact information. 

We MAY be able to add them to our 2010 roster! 

December 15th  9:00 AM 
Breakfast starts at 8:30 AM 

 
 

 

If We Make It Through The Holidays. . . 

How to stay focused through the holidays  

and be on right track for the NEW YEAR! 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

GROWTH  Take Advantage of Profit Sharing! 
V +ÎÏ× ÁÎ ÁÇÅÎÔ ÔÈÁÔȭÓ ÎÏÔ ÈÁÐÐÙ ×ÉÔÈ ÔÈÅÉÒ ÃÕÒÒÅÎÔ ÂÒÏËÅÒÁÇÅȩ 
V +ÎÏ× Á .Å×ÂÙ !ÇÅÎÔ ÔÈÁÔ ÉÓÎȭÔ ÇÅÔÔÉÎÇ ÔÈÅ ÔÒÁÉÎÉÎÇ ÔÈÅÙ ÎÅÅÄ ×ÈÅÒÅ 

they currently hold their license? 
V Recently had a deal with an agent that you think would be fun to 

work with daily? 
All you need is there name and phone number  
and Clyde Matt or Joon Shim will do the rest! 

 

 
 
 

The Next Generation! 

 

 

EDUCATION  

SOCIAL EVENTS 

FINANCE  

Health Care Is Now Available! 
To sign up  

 
Call: 1-877-542-2072 Ext 7  Or Visit: https://www.myplan.us/  

Log-in: keller    Password: williams 

Is there a Christmas Party this year? 

 

Why, yes there is!  

 

See page for more information. 

"CE for Free" 
 

We all need it, why not get it for free? 
We have a few vendors that are willing to provide free CE classes right 

here in our office. 

 

THE PROBLEM - We need agent commitment. We need at least 

10 agents to sign up and SHOW UP to each class. If we burn the bridges 
by not having enough participants, those bridges will not be rebuilt. 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

is starting in our area for seven weeks 
on January 5th, 2010. 
 

Become the agent youôve  
dreamed of becoming. 
 

Written by Dianna Kokoszka, 

president of MAPS Coaching, 

BOLD includes the strategies, 

skills and scripts that have 

propelled Kokoszkaôs own 

million dollar real estate career 

and secured her place as the 

industryôs ñQueen of Systems 

and Scripts.ò 

When you attend, you will: 
 

Á Overcome your limiting beliefs 

Á Set BOLD goals 

Á Learn how  to deliver powerful scripts that 
naturally influence people to work with you 

Á Build an abundance of leads into your business 

Á Incorporate time-saving strategies and 
techniques that will take your business to the 
highest levels 

Á Discover the benefits of a life by design! 

 

Make a BOLD move. 
Call MAPS Coaching at 512.327.3070 to register! 



 

Holiday Auction 
 

 

 

 

 

 

 

 

$3,948 RAISED!  
 

 

Blessing From Head To Toe 

We are collecting Hats/Scarf's/Socks/Gloves 

for the homeless. 

Please drop off your donations to either  

Clyde or Holly!  

THANK YOU!  

 

 


